
Black Homeownership 
in Columbus:

2021 Opportunities for Wealth Creation



Table of Contents

04
05
08
10
12
14
32
36

About Cohear

Introduction

Who We Engaged

History

Key Recommendations

Insights from Everyday Experts

Action Steps

Conclusion



Letter from Cohear

Our work is driven by the core idea that 
living an issue every day creates expertise, 
and that policy makers and leaders will 
make better decisions if they are informed 
by the everyday experts. When it comes to 
issues of housing and homeownership, too 
often those everyday experts are still left out 
of the process. The results are impossible 
to miss: deeply segregated neighborhoods, 
and significant racial disparities in home-
ownership and housing security. 

Our country has a housing crisis. Columbus 
has a housing crisis. The needs are urgent 
and demand our collective energy and 
attention. That is why we decided to do this 
project pro bono and why we have consis-
tently invested in housing-related efforts. 
We lead with our values, and wanted to use 
our Cohear process to connect leaders and 
everyday experts because work on closing 
the racial wealth gap can’t wait.  We know 
that big structural change takes time, but in 
this moment, Columbus is uniquely posi-
tioned to accelerate Black homeownership. 
This is especially critical in areas where 
housing values are increasing most rapidly. 

We have to do better as communities, as 
cities, and as a country when it comes to 
making sure that all people have safe places
for themselves and their families to call 
home. Cohear is committed to moving us in 
that direction, and we are incredibly grateful 
to the policymakers and everyday experts 
who participated in this process. 
A truly thriving and equitable Columbus 
has to mean more opportunities for Black 
homeownership and wealth creation. We 
are hopeful that this report and engagement 
can help move us closer to those goals, and 
are eager to continue to be involved however
we can be in creating that future. Columbus 
solutions, for Columbus neighborhoods, 
designed by the everyday experts: Columbus 
residents.
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About Cohear

WHO WE ARE

WHAT WE DO

WHY WE DO IT

Cohear is a community engagement and strategy company

We help leaders develop meaningful solutions to difficult problems

We believe living an issue every day makes you an expert

Better decisions happen by getting the right people - the everyday 
experts - to the table.

We do this by organizing with community members to engage with 
lived experience that drive insights.

Decision makers need this wisdom to accelerate impact and
produce better results.
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Introduction

Homeownership has long been considered 
the surest path to intergenerational wealth 
creation in the United States.  As we look 
ahead to a growing economy in Columbus 
and historic amounts of federal investment, 
now is the time to make sure that the com-
ing growth serves to close the racial wealth 
gap, rather than exacerbate it. As we have 
learned from patterns of change in Columbus 
over the past decades, it is crucial to bridge 
the gap between new housing development, 
neighborhood revitalization efforts, and 
young Black professionals seeking to 
purchase homes. 

We have a once-in-a-generation opportunity 
to reverse racial wealth disparities in Colum-
bus by focusing on Black homeownership 
in rapidly developing neighborhoods: The 
combination of the largest federal infusion 
of dollars we’ve seen since the New Deal, 
continued population growth, and the 
post-pandemic economic recovery. The time 
is now to right the wrongs of the past.

Community leaders recognize the impor-
tance of ensuring areas like Linden maintain 
their vibrancy and cultural diversity in the 
face of reinvestment. As housing prices con-
tinue to soar in Columbus and affordable 
stock is purchased by investment groups for 
redevelopment, there is an increasing risk 
that young Black professionals will be shut 
out of the market. Linden, not unlike other 
Black communities, risks losing features that 
are distinct to the area, the people, and the 

culture if young Black people do not find 
opportunities to buy homes as the neigh-
borhood develops. It is vitally important to 
facilitate the transfer not only of wealth but 
of history and culture to the next genera-
tion. 

“Although the structure of the place 
has changed, the culture hasn’t, and 
really not the people, because it over-
flows from one generation to another.” 
--Aminah Robinson

To shed light on this subject, Cohear 
engaged a total of 32 young Black profes-
sionals between 23-39 who both rent and 
own their homes in order to identify their 
thoughts and feelings about homeownership,
neighborhoods in Columbus, and potential 
strategies for increasing Black participation 
in the housing market broadly and specif-
ically within Linden. The Cohear team felt 
that it was crucial to engage these everyday 
experts--young Black professionals
--regarding the topic of Black homeownership,
specifically as regards historically Black 
neighborhoods such as Linden, which are 
currently at high risk for rapid gentrification 
and the erasure of their historic character.
Community insights are key to helping 
stakeholders and decision makers under-
stand how and why young Black people 
make decisions regarding where to live, as 
well as whether to buy or rent, and what 
obstacles they face on the road to home-
ownership.
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We believe there is a unique opportunity to 
simultaneously elevate homeownership rates 
among young Black professionals, providing 
pathways to generational wealth for these 
individuals, and preserve Black culture while 
providing increased economic opportunity 
and community support through investment 
in these neighborhoods. Studies have indi-
cated that new professional Black residents 
invest in and advocate for their new neigh-
borhoods, actively participate in existing com-
munity organizations, and send their children 
to neighborhood schools. 
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Local leaders who joined these discussions

Patrice Allen Brady

D.J. Valentine 

Mike Stevens

Carla Williams-Scott

Shayla Favor

Brittany Eddy

Project Manager of the 
Healthy Homes Healthy 
Families initiative at 
Nationwide Children’s 
Hospital

Vice President of State 
CRA Mortgage Sales 
Manager

Project Manager of the 
Healthy Homes Healthy 
Families initiative at 
Nationwide Children’s 
Hospital

Director of Neighbor-
hoods for the City of 
Columbus

Columbus City 
Councilmember

 Realtor and 
At-Large-President for 
Columbus Realtors

COHEAR|BLACK HOMEOWNERSHIP IN COLUMBUS|7



Who We Engaged

32 Black professionals aged 23-39 in 
three focus groups: 

50% Renters 50% Homeowners

GENDER

Women
53.1%

47.9%
Men

25%

37.5%

12.
5%

8.3%

12
.5
%

4.2% West side 
(Hilltop)

Outside 270

East side (Olde Towne East, 
Franklin Park, Whitehall)

North side 
(Linden, Northland)

Downtown

South side 
(Deshler Park)

NEIGHBORHOOD OF PARTICIPANTS
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West side 

East side 

South side 

Downtown



Homeownership is the biggest investment 
the average American makes, and is widely
considered the primary path to wealth 
building in the United States--but for Black 
individuals and families, research has shown 
that owning a home may be even more criti-
cal to long-term wealth building, stating that 
“housing equity makes up nearly 60 percent 
of total net worth for Black homeowners, 
compared with 43 percent of total net 
worth for white homeowners.”  Centuries 

History

of discriminatory housing policy--especially 
the redlining policies during the post-WWII 
housing boom combined with systemic
economic challenges for Black families 
--helped drive the huge gulf in homeowner-
ship for Black Americans. This problem is 
continuing into the next generations, as 
Black heads of household between 18-34 
are less than half as likely as their white 
counterparts to own a home. 
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As with many other American cities, 
Columbus shares in this broader history of 
housing discrimination. Between 1921 and 
1935, 67% of all developments in Columbus 
and its immediate surroundings imple-
mented racially restrictive covenants which 
prevented Black people from purchasing or 
leasing property. Redlining, the discrimina-
tory practice by the federal government of 
refusing to lend funds for home purchases
or repairs within Black and mixed-race 
neighborhoods, made maintaining a home 
in a majority Black neighborhood an uphill
battle. Though some formerly redlined 
neighborhoods--such as German Village and 
Olde Towne East--are relatively stable today 
after lengthy stretches of reinvestment, 
others have seen a continued legacy of dis-
investment, including Franklinton and North 
Linden, which now have some of the highest 
eviction rates in the city. 

Disinvestment in majority Black neighbor-
hoods, “white flight”, and highway con-
struction directly through formerly redlined 
neighborhoods like Bronzeville and Hanford 
Village displaced Black families by bulldozing
their homes and businesses and contributed
to long term economic disparity. These 
predominantly middle class Black neigh-

borhoods have still not recovered from the 
damage of highway construction. According 
to a 2015 study utilizing census tract data, 
Columbus is the second most economically 
segregated city in the country, which con-
tributes significantly to racial segregation, 
given that the median household income 
for Black families in Columbus is 40% lower 
than that of white families.

In recent years, Columbus and its metropol-
itan region have seen consistent economic 
growth. As young talented professionals and 
business owners continue to flock to central 
Ohio, there is an opportunity to harness this 
rapid growth as it coincides with historic 
levels of federal investment in local econo-
mies to begin unraveling the web of historic 
and current discrimination which has made 
Black neighborhoods vulnerable to gentrifi-
cation and left Black families behind when 
it comes to generational wealth creation. If 
there is wealth being created in majority
Black and low-income neighborhoods 
through homeownership, it is incumbent 
upon Columbus’ leadership to be intentional 
and creative in ensuring that homeownership
opportunities are seized upon by members 
of the Black community.

It is incumbent upon Columbus’ leadership 
to be intentional and creative in ensuring 
that homeownership opportunities are 
seized upon by members of the Black 
community.

“
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Create a city-wide online resource for home buying 
information, including program offerings both public 
and private.

Show first-time homebuyers that it is possible to buy a house while 
paying off student debt.

Connect Black prospective homebuyers to reputable 
realtors.

Make information more accessible by distributing it in a fun, di-
gestible way.

Host credit clinics and other events in locations where people al-
ready congregate to help them take the first steps toward buying a 
home.

Send mailers to current renters who may be interested in home-
ownership.

Spread the word about available homeownership 
programs through Black radio.

Inform
Create and advertise resources to make buying a home simpler 
and more relevant.

Key Recommendations
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Emphasize shorter commutes, plentiful education 
options, and thriving community.

Highlight the rich history of target neighborhoods.

Find creative ways to celebrate new Black 
homeowners moving into target 
neighborhoods in order to reach 
their peers.

Highlight
Showcase what makes neighborhoods like Linden a great place
to live, and the value of purchasing a home.

Create incentives for Black entrepreneurs to start or locate 
existing small businesses in neighborhoods like Linden and 
issue grants to those already located in opportunity 
neighborhoods.

Advertise tax abatements and other financial incentives 
to Black homebuyers and developers.

Foster community support that solves for the root 
causes of crime.

Utilize trash clean-up efforts to improve  perceptions of 
target neighborhoods.

Invest
In rapidly changing neighborhoods like Linden, Mt.Vernon, 
and the Hilltop, invest in young Black prospective homebuyers, 
in Black entrepreneurs, and in existing small businesses.



Insights from 
Everyday Experts
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Demonstrating consistent 
income, having adequate credit, 
and paying off student loans are 
barriers to homeownership for 
many young professionals.

The generational wealth gap between white and 
Black families is extreme, which means many 
young people cannot lean on parents to assist 
them with things like a downpayment for a 
house. Walkability and access to 

services are important draws.

“Small businesses… that are walkable [are 
a draw]… you see a lot of places that small 
business once was that probably could be 
again… if you could make investments, and 
you know, make those incubators for small 
business owners, I think that would be very 
helpful. But everything from the grocery 
stores to the smooth sidewalks.”      --Chad

“I think that, having lived on all four sides 
of the city has given me kind of that unique 
perspective to see like, okay, this is how 
traffic patterns are this side of town, this is 
how this area’s connected to grocery stores 
and medical care and all of these different 
things… do I have to go to the other side of 
town to get to a doctor’s office, or is there an 
urgent care in this area, or what those 
different things look like.”     --DeJuan

Being able to patronize nearby small businesses 
and stay local for doctor’s appointments and 
groceries are important features of a neighbor-
hood.

“I ended up losing my job during COVID, and 
then having to go into a different direction,
and so now being employed again, it’s just 
like, I have to think about the down payment…
is my credit in a great place, and also, how 
long am I gonna be here? …I want to, yes, to 
stop renting, because I feel like that is a wise 
decision to stop paying so much money into
rent, but… I also have like, student loan 
debt.”     --Jonée

“I aggressively attacked my credit… I got 
close to 700, and I just, I don’t know what 
happened, it started slowly declining.” 
--Ralph

“My first barrier was student loans. I bought 
my first home in 2012 when I was 25 years 
old in Canton, and it was very cheap, it was 
like $40,000. And the barrier then was just 
student loans and the monthly cost tied to 
those.”      --Kellen

“I don’t feel like a lot of people, Black profes-
sionals, if we’re young and we’re still saving, 
we don’t have a lot of extra cash on hand… 
I still don’t have a ton of cash on hand to be 
able to put down $20,000-$40,000 for an 
appraisal gap or a down payment.”   
--Brittany
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“The grocery store was gonna be my first thing… 
it’s funny how there’s like 40 tire shops [in Linden] 
but not one grocery store.” --Brandon



Mavy felt that neighborhoods 
such as Linden and Franklinton
had undesirable physical char-
acteristics, such as smaller 
homes and inconsistent or 
too close house spacing. 

With its pretty streets and well-
built houses, participants see 
the Hilltop as an opportunity 
neighborhood.

“I think Hilltop has the most potential [to be 
a good investment].”    --Chimdi
 
“There was just good construction done 
in [Hilltop]. I got my house last year for 
$135,000, it was a really good deal… I fell in 
love with this part of Hilltop.”      --Kenya

“Some African American neighborhoods are 
kind of coming back in Hilltop… same thing 
in parts of Linden, right, so those would be 
areas that would appeal to me.”     --Chad

Inadequate square footage is a concern, espe-
cially for young families, and participants cited 
features such as garages, some distance between 
homes, and a yard as also important.

Well-constructed homes, consistent character, 
and the return of more African-Americans to the 
area are possible reasons the Hilltop might be 
appealing to potential homeowners.

“I don’t think we were quite comfortable yet 
to move into Linden based on the aesthetics, 
we were looking for a garage, we wanted 
certain yard space.”      --Ernest

“What I don’t like about Linden is the actual 
homes… I don’t like how close some of them 
are to each other… [and] Linden has a lot of 
smaller homes.”      --Chimdi

“For me I think the biggest thing is probably 
size for a home. 1,200-1,500 square foot 
home, one-and-a-half, two bathrooms, 
three bedrooms, that’s probably the biggest 
thing.”     --Chimdi

“It boils down to space and affordability… 
with, you know, things being at least three 
bedrooms, at least two full baths, having 
decent closet space, having garages… [and] 
Columbus has a serious affordable housing 
shortage.”     --Jessica
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Safety is crucial, 
especially for those with young 
families.

“A safe place where my sons could ride 
their bikes and actually be allowed off of 
our street, not even just that they weren’t 
allowed around the block, but they weren’t 
allowed out of our sight past a certain fire 
hydrant on our street due to the violence 
and drugs in [North Linden].”      --Brittany

Feeling safe and welcome in a community is 
extremely important to Black homeowners.

For some Black prospective 
homebuyers, safety is about 
more than crime rates--it’s also 
about feeling welcome, rather 
than feeling like an outsider.

It is important for a homeowner to feel accepted 
and welcomed among their neighbors, and it is 
particularly important to these homeowners that 
they are not the only Black people in their neigh-
borhoods.

“I’m well aware of the reputation that Lin-
den and Hilltop and areas like that have… I 
would feel less safe living in the Short North 
than I would living in Olde Towne East… 
there’s something about living in a place 
where you don’t feel like you’re always an 
outsider… there’s a relative degree of like, 
‘okay, I’m not the only Black person here’.” 
--Chad

“I… welcome living around people of other 
colors, but also want to be in an area where 
I’m not the only [Black person], and feel 
isolated. And that doesn’t just include the 
actual street, but even like, the stores that 
I go to.”       --Kellen

Good public schools are a priority 
for many Black prospective 
homebuyers.

 “I think the biggest issue for [us] is that 
we have an autistic son, so finding the 
right school that deals with him correctly is 
most important. I know that Columbus City 
Schools is not in the best position.” 
--Wesley

“I’ve lived on literally every side of town at 
this point… just recently moved from the 
north side and now live on the west side... 
it’s definitely looking at the neighborhood, 
looking at… the schools, I’m a big supporter 
of Columbus City Schools as a graduate of 
Columbus City Schools and I know that not 
all of the schools are bad or have issues, but 
the district as a whole does have some work 
to do.”      --DeJuan

“Our purpose of moving [from North Linden] 
was specifically school systems. We were 
interested in Gahanna and Pickerington, 
potentially Groveport… We knew there was 
going to be an adjustment to our son to 
move in more of a suburban setting, and it 
was a major adjustment, even with having 
the diversity, kids were very different from 
what my sons were used to and we had a lot 
of conversations.”     --Brittany

Parents agree that some schools within the 
Columbus City district are not what they would 
look for for their kids, though many Black 
parents were eager for their children to go to 
a school with other Black students. 

COHEAR|BLACK HOMEOWNERSHIP IN COLUMBUS|18



“When I look at safety I’m not just looking at gun 
control I’m also thinking about like, do my neighbors 
think I’m breaking into somebody’s house.”     --Chad



Create and advertise resources to make buying 
a home simpler and more relevant.

Action Steps

Inform Potential 
Homebuyers



Create a city-wide online resource for home 
buying information, including 
program offerings both public and private.

Finding the right programs for down payment 
assistance, or even knowing where  to begin 
getting approved for a mortgage, are substan-
tial barriers for first-time home buyers. 
Creating a central resource containing both 
educational resources and practical next 
steps is a tangible solution to this issue.

“A resource, maybe a city website, where all 
of it can be aggregated. Columbus is a really 
financial institution-rich city, so getting all 
the different programs… in one place, and 
if you’re not quite ready yet, then you know 
where to go to get ready.”    --Keryna

“I don’t know if there’s already something 
technology driven where we could see what 
information is related to that neighborhood, 
if there’s a profile, maybe.”    --Alexia

Show first-time homebuyers that it is 
possible to buy a house while paying off 
student debt.

Student debt is a reality for many young 
Black professionals, and one that may make 
them feel as though they can’t invest in a 
home. Many homeowners are making home 
purchases while still paying off loans. 

“Having a lot of this information [about 
buying a house] readily available and easy to 
find would be key… We have to start having 
the conversation around, how can you own a 
home while you’re still paying student loans.” 
--Jennifer

Connect Black prospective homebuyers 
to reputable and relatable realtors.

It’s extremely difficult to navigate the home-
buying process without a team of profes-
sionals that have one’s best interest in mind. 
Having that support can make all the 
difference in building economic and real 
estate sustainability.

“You’ve got to talk to a lot of folks on your 
team because there’s a team in homeowner-
ship: your realtor, lender, financial advisor, 
backer, trusted family and friends, Folk will 
give you scary story and stories to make 
you not [want to buy a home], but we had a 
we’ve been in this house 18 years.” 
--Laverne 

Make information more accessible by 
distributing it in a fun, digestible way.

When having to navigate the credit building 
and home buying process by themselves, 
many homeowners are forced to go through 
a lengthy process of trial and error before 
they are finally able to purchase a home. 
This hurdle may deter some from attempt-
ing it at all.

“TikTok is real, and a big part of it is these 
sort of explainer pieces… having the Colum-
bus homeowners TikTok account targeted to 
young Black people or young Black profes-
sionals I think would actually be successful.” 
--Chad

“I don’t know if there’s already something 
technology driven where we could see what 
information is related to that neighborhood, 
if there’s a profile, maybe.” --Alexia
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Host credit clinics and other events 
in locations where people already 
congregate to help them take the first 
steps toward buying a home.

Providing free information around improv-
ing one’s credit more generally--in addition 
to free food and alcohol--could be a good 
starting point to get people thinking about 
homeownership. Because of the changing 
credit algorithm, homebuyers need pro-
grams to be connected with financial advi-
sors that can help them update their 
financial practices.

“Hosting credit clinics around the city at places
where people already are… [nightclubs], 
college fairs… targeting parents, bringing 
them over or hosting an event where you’re 
saying, ‘hey, if you’re just concerned about 
your credit score generally, come get this 
free information and grab a hot dog on the 
way out.”   --Chad

Send mailers to current renters who may 
be interested in homeownership.

Spreading the word about available homes 
in areas with plentiful renters might prompt 
some to inquire.

“Can you find places where people are 
renting and target those areas… with like, 
mail campaigns. My rental company sends 
out postcards when there’s a house available 
in Olde Towne East, letting them know that 
‘hey, this house is available if you’re looking.’” 
--Chad

Spread the word about available home-
ownership programs through Black radio.

It is incredibly important to encourage young 
Black professionals to consider homeown-
ership if they haven’t already, especially 
since it can be more affordable or equally as 
affordable as renting in some cases. Black 
radio could be an effective avenue for raising 
awareness.

“You need a public education plan, partner 
with Black-owned radio stations, Radio One… 
You can probably own a home for how much 
you’re renting for right now. There’s definitely,
like a mismatch… [people] aren’t thinking 
about it.” --Chad
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“We lived in North Linden for quite a while, 
I ended up getting married and having two 
younger children. North Linden was fine for a 
while until my son, my oldest son, got to the 
middle school age. Our purpose of moving was 
specifically school systems. We were interested
in Gahanna and Pickerington, potentially 
Groveport… We knew there was going to be 
an adjustment to our son to move in more of 
a suburban setting, and it was a major adjust-
ment, even with having the diversity, kids were 
very different from what my sons were used 
to and we had a lot of conversations… Picker-
ington has really high taxes, but it was worth it 
to make sure that they get the education they 
need, and both of my sons are very interested 
in sports. A safe place where my sons could 
ride their bikes and actually be allowed off 
of our street, not even just that they weren’t 
allowed around the block [when we lived in 
North Linden], but they weren’t allowed out 
of our sight past a certain fire hydrant on our 
street due to the violence and drugs in.”
 --Brittany

Brittany’s Story

More than a Home -- A Community

Safety and quality schools are 
priorities for many with young 
children, but diversity is also a key 
factor.
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Showcase what makes Linden a great place 
to live, and the value of purchasing a home.

Highlight Key 
Neighborhoods

Action Steps



Emphasize shorter commutes, diverse 
educational opportunities, and a vibrant, 
thriving community.

Common concerns with Columbus neighbor-
hoods involve schooling options and safety. 
Emphasizing the multitude of school options 
available in Columbus neighborhoods, their 
close proximity to employment and small 
businesses, and vibrant neighborhood 
culturesmight appeal to potential homebuyers.

“Most of us work downtown, so it’s kind of 
like, you’re doing a 45 minute commute… it’s 
trying to overcome some of those barriers 
with just like, ‘what about the schools’... Our 
children attend a Montessori school… letting 
them know that there are alternative educa-
tion opportunities in this area.”   --Jennifer

“Access to resources is also on my mind… 
not just like, grocery stores and things like 
that, but are there parks nearby, would I 
be able to run and exercise, I’m really into 
coffee shops…”    --Chris

Highlight the rich history of target 
neighborhoods.

Understanding neighborhoods’ historical 
contexts, especially those which were once 
vibrant Black neighborhoods, makes them 
more compelling to Black potential home-
buyers.

“If I was trying to convince people to live in 
neighborhoods, I would think about the 
history of the neighborhood… knowing 
where you come from and knowing where 
you’ve been is important, but also I think just 
community.”     --Niyah

“That’s something that would attract me, 
like, knowing the history of the neighbor-
hood, and especially if it’s not in its best 
space right now, but having that historical 
perspective would definitely get me 
interested.”       --Ivory

Find creative ways to celebrate new 
Black homeowners moving into target 
neighborhoods in order to reach their 
peers.

Elevating new Black homeowners could be 
a key way to reach other potential buyers, 
whether through social media or targeted 
events.

“I was just thinking about how much we 
take cues from our peers, and I just thought 
having like home-warming campaigns and 
really amplifying people who are doing 
gives us reason to celebrate it and begins 
to normalize it… [and] having an education 
component.”
--Ernest

“[People] want to see a face, and, ‘hey, that 
person looks like me, I went through that.’ …
capturing an individual influencer, ‘microin-
fluencers’ is what they’re calling them, that’s 
how you get people to go and listen and 
catch on to whatever you’re trying to do.” 
--Xia
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Jennifer’s Story
The Impact of Heritage 
and Community

“I actually grew up in Florida… when I moved 
to Columbus and got invested in my career 
here, we lived in the suburbs. It kind of felt 
like how I grew up: big backyard, lots of 
grass… What got us to the city was wanting 
to… grow real roots in the city, and be a 
community with others like us. [We] moved 
from the suburbs down to Olde Towne East 
and that’s where we’ve been, and it just feels 
like now we are making real roots. To me, I 
guess homeownership--I see it as an invest-
ment, but even more so how we are 
embedding ourselves in the community.” 
--Jennifer

Community matters to many 
prospective homebuyers when 
making decisions about where 
to plant roots.
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Ernest’s Story

The Right Support Matters

“I grew up in an upper middle class, predomi-
nantly white community in Dallas, Texas, and 
so my relationship was very interesting where 
I want to go versus how I grew up. My family 
has owned a home for 30 years now. It’s an 
interesting conversation because they held 
onto it thinking we want to stay there, but 
I really don’t have desires to go back there. 
So now I got my house when I was 23 on 
the South Side, which is like a crazy deal so 
my perception of homeownership probably 
doesn’t reflect everyone else’s experiences. 
I had a really good realtor, it was really good 
timing, it was right before everything took off. 
I got it and then we sold it right before our 
wedding, and it paid for the wedding. That was 
a really cool experience. I didn’t really see it as 
an investment, I just am kind of transient and 
so my relationship with homeownership is I 
would just like to be and to flow and just move 
around. So I might just get a tiny home and 
put it on the back of the truck one day. 
My partner probably won’t let me. I just see 
myself like RV life but always having some-
where stable to go back to. We are currently 
in Whitehall, but looking for the settle down 
house as well for essential family expansion.”     
--Ernest

Having the right realtor makes a 
big difference, especially for those 
purchasing their first home young.
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Action Steps

Invest in
Homeownership
In rapidly changing neighborhoods like Linden, 
Mt.Vernon, and the Hilltop, invest in young Black 
prospective homebuyers, in Black entrepreneurs, 
and in existing small businesses.

Create incentives for Black entrepreneurs 
to start or locate existing small businesses 
in neighborhoods like Linden and issue 
grants to those already located in opportu-
nity neighborhoods.



Create incentives for Black entrepreneurs 
to start or locate existing small businesses 
in neighborhoods like Linden and issue 
grants to those already located in opportu-
nity neighborhoods.

The vibrancy of a neighborhood is key for 
appealing to potential homeowners. Strate-
gically recruiting small businesses, especially 
Black-owned small businesses, to plant 
roots in neighborhoods like Linden might be 
helpful.

“Is there a way to sort of support Black en-
trepreneurs? I know a lot of folks who… got 
their own things moving. Are there funding 
opportunities or resource opportunities if 
you are a Black business owner?”    --Chris

Educate Black home buyers and developers
on tax abatements and other financial 
incentives.

Tax abatements are not just for big devel-
opers, but could be leveraged to encourage 
Black investment in neighborhoods. Pro-
grams that assist first-time homebuyers 
beyond move-in day might also be a draw.

“On Main and Kelton, a lot of properties over 
there are being redeveloped on tax abate-
ments. I don’t see a lot of Black people… 
participating in that. How do we solicit that, 
and explain that program in a way that it’s 
beneficial to our community?” --Kellen

“I would capitalize on the whole One Linden 
plan and really bringing that plan into the 
neighborhood, not just on the Cleveland 
Avenue corridor… If you are a first-time 
homeowner… or if you’re looking to be a 
first-time homeowner, what incentives are 
there to living in Linden? ...Credit repair pro-

grams, and different things like that, 
and then also a program for helping with 
maintenance on your home.”      --DeJuan

Foster community support, and fund 
programs that solve for the root causes of 
crime.

For many Black people, widespread police 
presence does not necessarily contribute 
to a feeling of safety. A community which 
cares for its members and has structures to 
address poverty, mental health, joblessness, 
and other sources of societal disruption, can 
feel much safer.

“When you don’t trust police relations in 
your area, it’s one of those things where 
you’re hoping for some sort of community 
investment to solve for crime, and also 
maybe broader support from the city to 
come in and think about things… so if it’s a 
poverty issue, if it’s a lack of jobs, if it’s a gap 
in education, how do we solve those things 
so we can have community investment so 
we don’t have to depend on the police force 
when it comes to safety initiatives.” 
--Jennifer

Utilize trash clean-up efforts to improve 
perceptions of opportunity neighbor-
hoods.

Aesthetics play a major role for a new home-
owner in making the decision to move to a 
neighborhood. Litter and poor lighting send 
a message that the neighborhood may not 
be safe or well cared-for.

“The biggest thing that I think when I think 
about how safe somewhere feels is percep-
tion… When it appears that there isn’t crime, 
and most of the time [crime is] associated 
with trash and poor lit areas.” --Xia
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Chad’s Story
The Risks of Homeownership 
in the American Economy

“I had a single mother. She had owned the 
home that I had lived in since the mid-80s, 
but… during the housing crisis our zip code 
and the zip code next door were the two 
worst hit in the country. It’s now a situation 
where she feels very much trapped in the 
house. For a house that she has owned for 
30 years, the value has not really appreciat-
ed--for a very long time it was under water. 
Finally it kind of got above water, and as 
she’s getting older it feels more like a trap. 
The maintenance costs are going up and 
the investment is not turning out to be the 
investment that she thought it would be. 
All of the houses in our neighborhood were 
under water for a better part of a decade. 
I know that, overall, the property is a good 
investment, but that is definitely a thing in 
the back of my mind going forward about 
homeownership.”  --Chad

The legacy of the housing crisis
continues to shape attitudes 
about the risks of homeownership.
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Kenya’s Story

“I approached homeownership a little differ-
ently. I also grew up with a single mom. We 
were very lucky in that we rented the same 
house for 14 years. When I was 19 I remember
that they sold the house and our rent hadn’t 
gone up that whole time. When the house 
was sold we had to find a place to live and the 
housing market was very different. My mom 
really struggled to find a place, was homeless 
for a little bit, I was 19 living with roommates 
and really worried about my mom. Fast-for-
ward to me learning more about housing and 
doing a lot of housing research through my 
job, I figured that it was a great investment 
and I wanted to get in when I could; have that 
stability for myself and my future family. I was 
being very strategic in that I wanted to put in
a second unit. Now I actually own three houses
and I just bought a fourth with friends and 
family. I see it as a path to wealth building. 
I figured that it’s going to be my retirement at 
some point.”      --Kenya

It Takes Strategy 
to Invest in the Future

The ins and outs of buying a 
home as an investment in your 
future can be confusing, challeng-
ing, and have a high financial 
barrier of entry. It often requires 
extensive research to make the 
best decision possible.
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Kyra’s Story
Breaking the Mold

“My father’s side of the family are traditional
homeowners, my grandfather, when he 
bought his house, bought the empty space 
on the side, because he didn’t want both 
neighbors. My mom’s side of the family has 
been renters, and my parents have done 
both. I didn’t really have an opinion, I knew 
that eventually I would own something, but 
I thought, because it had been traditionally 
fed to me, that homeownership is something
that happens after you get married. So it’s 
like you get married and then you go get a 
house. Until I did my own thing and realized 
I could do it for myself.”        --Kyra 

Homeownership looks different 
for everyone, and just because 
you may not fit the ‘traditional’
homeowner profile, does not 
mean homeownership is not 
for you.
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Conclusion

COHEAR|MOVING COLUMBUS FORWARD|34



Just as there is no one path to generational
economic stability, there is no one path 
to equitable neighborhood revitalization. 
However, a vibrant, diverse, mixed-income 
community in which new and old residents 
alike are able to effectively advocate for 
themselves can withstand the pressures of 
developers wishing to bring in top-dollar 
construction projects in a way that a lower-
income community cannot. As we search for 
creative ways to mitigate the costs of gentri-
fication, attracting young Black professionals 
to invest in opportunity neighborhoods is a 
key element of the larger strategy of pursuing
equity and closing racial wealth gaps.

It is also essential that we review the ways in 
which historically Black, disinvested neigh-
borhoods are systematically targeted for 
reinvestment campaigns by large corpora-
tions seeking low-cost urban real estate. This 
situation is uniquely efficient at facilitating 
gentrification, because as low-income Black 

families are displaced, wealthy white people 
from outside the city become increasingly 
likely to move into these newly developing 
areas. Simultaneously, we see young Black 
professionals largely moving away from or 
avoiding these neighborhoods because of 
their reputations for being unsafe or the 
challenge of finding adequate schooling for 
their kids.

It is our responsibility as a community to 
counteract the decades of barriers that 
have made it more difficult for young Black 
people to purchase homes and begin accu-
mulating the accompanying generational 
wealth and stability. Though we cannot 
rewrite history, we must be proactive in 
closing the racial wealth gap in every way 
possible, while lifting up and advocating 
for historically Black neighborhoods in the 
process.
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